Certain emotions relate to or constitute different social
statuses. Empirical studies have shown how displays of
embarrassment mark lower status (Keltner & Haidt, 1999).
They also show how low-power people report more
pressure to smile and expect that the other’s impression of
them will diminish if they fail to smile (LaFrance and
Hecht, 1999). Thus, facial expressions of emotions (EFE)
communicate both emotions and social power.

The Dual-Knowledge Theory (Beauvois & Dubois, 2000; 2009)
may be a useful framework to understand why EFE display social
power. EFE are displayed in social interactional contexts.
Interaction (dyadic or group) is always a specific kind of social
relation (a friendship / professional / seduction / teaching /
parental, etc. relation) implying an evaluative knowledge. This
knowledge refers to the social value of the person, i.e. it tells
what “one can do” with the other person(s) in the context of the
social relationship that brings them together. In this perspective;
emotion transmitted by the face carries social value.

We assume that the description of others’ EFE is an evaluative activity.
In other words, a social value judgment process parallels the emotional descriptive activity.
Beauvois (1995) distinguishes two types of evaluative activity: social desirability judgments and social utility judgments:
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Results show that displaying sadness is appraised as not much desirable nor utile whereas expressing joy is the opposite.
Therefore, other’s facial behavior does not solely express emotional information (descriptive knowledge); it also conveys social
value (evaluative knowledge). More specifically, emotions are carriers of desirability and utility values. Such results support
the literature on implicit personality research according to which the psychological description of others is mainly a process of
internalization/naturalization of social values. In this perspective, EFE can be considered as social acts with consequences
(LaFrance, 2011). The display of emotions may help individuals negotiate roles and statuses via social value.

Social value is the ubiquitous context for emotional expression.




